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Item 1 — Cover Page

March 28™, 2025

This Brochure provides information about the qualifications and business practices of Sandhill
Investment Management (“Sandhill”, “firm”, or “Advisor”). If you have any questions about the contents
of this Brochure, please contact us at (716) 852-0279 or operations@sandhill-im.com. The information in
this Brochure has not been approved or verified by the United States Securities and Exchange
Commission or by any state securities authority.

Sandhill Investment Management is a registered investment adviser. Registration of an Investment
Adviser does not imply any level of skill or training. The oral and written communications of an Adviser
provide you with information about which you determine to hire or retain an Adviser.

Additional information about Sandhill Investment Management is also available on the SEC’s website at
www.adviserinfo.sec.gov.
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Item 2 — Material Changes

Sandhill Investment Management has made the following material changes since our March 28", 2024,
update:

Richard Ryskalczyk, Co-Managing Partner & Chief Equity Analyst, was promoted to Co-Portfolio
Manager in August 2024. In January 2025, Edwin Johnston stepped down as Co-Portfolio Manager,
formally promoting Richard to Lead Portfolio Manager. Edwin remains the majority owner, advisor, and
member of the Investment Committee. Richard has been with the firm since 2010.

Max Wojtczak, Operations Analyst was promoted to Director of Operations in August 2024. Max has
been with the firm since 2020.

Amanda Theriot, Business Administrator was promoted to Director of Human Resources in August 2024.
Amanda has been with the firm since 2021.

Aaron VandeGuchte, Senior Analyst was promoted to Chief Equity Analyst in September 2024. Aaron
has been with the firm since 2017.

There are no other material changes to report.

Pursuant to SEC Rules, we will ensure that you receive a summary of any materials changes to this and
subsequent Brochures within 120 days of the close of our business’ fiscal year. We may further provide
other ongoing disclosure information about material changes as necessary.

We will further provide you with a new Brochure as necessary based on changes or new information, at
any time, without charge.

Currently, our Brochure may be requested by contacting Ryan Myers, Chief Compliance Officer at (716)
852-0279 or compliance@sandhill-im.com. Our Brochure is also available on our web site
www.sandhill-im.com also free of charge.

Additional information about Sandhill is also available via the SEC’s web site www.adviserinfo.sec.gov.
The SEC’s web site also provides information about any persons affiliated with Sandhill who are
registered, or are required to be registered, as investment adviser representatives of the firm.
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Item 4 — Advisory Business

Sandhill Investment Management is an investment advisory firm established in 2002, in Buffalo, New
York. Sandhill is registered with the Securities and Exchange Commission.

Edwin M. Johnston III is the firm’s principal owner. Principal owners are any individuals and/or entities
controlling 25% or more of the ownership of the firm.

Investment Advisory Services

Sandhill Investment Management provides Investment Advisory services to private clients, institutions
and corporations. The program will include the following:

a. Investor Profile - The firm consults with the client to obtain detailed financial information and other
pertinent data. After conversations with the client, the firm determines the appropriate investment
guidelines, risk tolerance and other factors that will assist in ascertaining the investments to be made
that are suitable for the account(s). An asset allocation model is chosen for the client.

b. Portfolio Management Selection - Based on the client's asset allocation, the firm provides asset
management of the client's capital. The firm diversifies and manages the client's portfolio. Although
accounts may own many of the same securities, the firm manages the accounts on an individualized
basis. Further restrictions and guidelines imposed by clients may affect the composition and
performance of individual portfolios. As such, investment portfolios with the same asset allocation
and investment objective may differ. Investment guidelines and restrictions must be provided to
Sandhill in writing.

c. Performance Evaluation and Monitoring Services - The custodian of the account will provide monthly
and/or quarterly statements. The firm also will maintain account performance with Axys
(performance accounting software from Advent) and may discuss account performance with the client
from time to time.

d. Discretionary Authority - The client will grant the firm discretionary authority to buy and sell
securities.

e. Alternative Investments and Private Placements- For certain assets, such as those invested in private,
non-traded Real Estate Investment Trusts (“REITS”), or those managed by third parties who have a
direct relationship with the Client, Sandhill provides ongoing advice and monitoring of the
recommended securities in the account.

Note: The firm will occasionally accept a non-managed account at the client’s request. These
accounts are accepted as a customer courtesy and on an exception basis. These accounts are not
actively managed; therefore, these accounts are not charged a management fee.

Retirement Plan Rollover Considerations
When we provide investment advice to you regarding your retirement plan account or individual

retirement account, we are fiduciaries within the meaning of Title I of the Employee Retirement Income
Security Act of 1974, as amended (“ERISA”) and/or the Internal Revenue Code (the “Code”), as
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applicable, which are laws governing retirement accounts. As a Fiduciary we adhere to Impartial
Conduct Standards. These Standards require that we:

*  Meet a professional standard of care when making investment recommendations (give prudent
advice),

» Never put our financial interests ahead of yours when making recommendations (give loyal advice),

* Avoid misleading statements about conflicts of interest, fees, and investments,

» Follow policies and procedures designed to ensure that we give advice that is in your best interest,

»  Charge no more than is reasonable for our services; and

» Give you basic information about conflicts of interest

When providing recommendations to retirement plan accounts involving rollover considerations, there are
generally four options regarding an existing retirement plan account. An employee may use a
combination of those options, such as; 1.) leave the funds in the former employer’s plan, if permitted, 2.)
roll over the funds to a new employer’s plan, if one is available and rollovers are permitted, 3.) roll over
to an Individual Retirement Account (“IRA”), or 4.) cash out the account value (which could, depending
upon the individual’s age, result in adverse tax consequences). If your designated Advisor recommends
that you rollover your retirement plan assets into an account to be managed by our firm, such
recommendation creates a conflict of interest insofar as we will earn an advisory fee on the rolled over
assets. You are under no obligation to roll over retirement plan assets to an account managed by us.

Sub-Advisory Business

Sandhill also provides third-party sub-advisory services for accounts managed by other Registered
Investment Advisors (“Advisors”) through individual relationships or via established relationships with
separately managed account platform sponsors (“Program Sponsors”). Sub-advisory relationships are
established via written contractual agreements between Sandhill and individual Advisors or Program
Sponsors. Sandhill’s Sub-Advisory Fee is negotiated with the individual Advisors or, in the case of an
Advisor and advisor representative utilizing a separately managed account wrap-fee platform, the
Program Sponsor. Fees may differ across Advisors and platforms.

The Advisors are responsible for determining individual clients’ suitability and ascertaining their
investment objectives. The Advisors receive authority to allocate a client account to third-party money
managers in the Investment Advisor Agreement signed by the Client. As a sub-advisor, Sandhill is
granted discretionary authority to manage the account according to the investment strategy(ies) selected
by the Advisor. Sandhill and/or other third-party marketing firms provide Advisors and program sponsors
with regular investment strategy performance updates and other marketing materials. Monthly and
quarterly accounts statements are provided by the custodian.

Sandhill currently serves as a Sub-Advisor for the following separately managed account wrap-fee
programs:

e Lockwood Advisors Solutions

e Ausdal Financial Partners

* Benjamin F. Edwards ESM Advisory Program
¢ Medallion Wealth Advisors

e Private Advisor Group
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* Raymond James Outside Managed Program
*  Charles Schwab

* Envestnet Asset Management

* LPL Manager Select/Manager Access Select

Unified Managed Account Program (UMA)

Sandhill also participates in Unified Managed Account (UMA) programs. The "sponsors" of these
programs currently include LPL MWP, Envestnet, Advyzon and Lockwood Advisor Solutions. The
sponsors contract directly with their clients to perform various types of investment management services.
Sandhill delivers "model" portfolios to the sponsors. As part of this UMA, the advisor typically obtains
the necessary financial data from the client, assists the client in determining the suitability of the program,
assists the client in setting an appropriate investment objective and assists the client in opening an
account.

As of December 31%, 2024, Regulatory Assets Under Management:

Number of Accounts Assets under Management
Discretionary Accounts 3153 $1,977,176,139
Non-discretionary Accounts 173 $256,753,004
Total 3326 $2,233,929,143

Sandhill Investment Management also provides non-discretionary advisory services for institutional
retirement plans. The services provided will vary depending on the needs of the client. Such services may
include (but are not limited to) recommendation of investment options and model portfolio allocations,
conducting enrollment meetings to disseminate plan information and investment education to participants,
assistance with written investment policy statements, and coordinating with plan service providers.

Item 5 — Fees and Compensation
Investment Advisory Fees

Sandhill offers investment advisory services for a percentage of assets under management per annum.
The fee is payable in advance on a quarterly basis. The valuation of the account(s) will be based on the
closing prices of the securities held in the portfolio(s) on the last day of the month prior to the quarterly
billings. For account(s) that are opened in the middle of any billing cycle, an invoice for the "stub" period
will be submitted to the client's custodian. For accounts that are “stub” billed, invoices are generally
submitted to the custodian during the final month of the quarter in which the account is opened. Either
party may terminate the advisory agreement at any time.

Standard Discretionary Investment Advisory Fee Schedule:

Discretionary
* Equity Only Accounts 1.00%
*  Corporate Bond Only Accounts 0.65%
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*  Preferred Equity Only Accounts 0.75%
* Balanced Accounts 1.00%

*#*In certain instances, fees may be negotiable based on account-size and total number of accounts,
among other factors.

The client may terminate the Investment Advisory Agreement within five business days of its signing
without penalty and a full refund will be provided. Thereafter, the client or the firm may terminate this
agreement by notifying the other in writing and termination will become effective after 30 days of receipt
of the notice. Fees paid in advance hereunder will be prorated to the date of termination specified in the
notice of termination, and any unearned portion thereof will be refunded to the client. However,
termination will not affect either the client's or the firm's responsibilities under this agreement for
previously initiated transactions or for balances due in the account upon termination. Upon termination,
the firm will have no further obligation to act or advise with respect to any account.

The client may grant the firm the authority to receive quarterly payments directly from the client's
account held by an independent custodian. Accordingly, the client will provide, in writing, limited
authorization to withdraw the contractually agreed upon fees from the account. The custodian of the
account is advised in writing of the limitation on the firm's access to the account. The custodian will also
send to the client a statement, at least quarterly, indicating all the amounts disbursed from the account
including the amount of advisory fees paid directly to the firm.

Sandhill’s investment advisory fees are exclusive of brokerage commissions, transaction fees, and other
related costs and expenses which shall be incurred by the client. Clients may incur certain charges
imposed by custodians, brokers, third party investment and other third parties such as fees charged by
managers, custodial fees, deferred sales charges, odd-lot differentials, transfer taxes, wire transfer and
electronic fund fees, and other fees and taxes on brokerage accounts and securities transactions. Mutual
funds and exchange traded funds also charge internal management fees, which are disclosed in a fund’s
prospectus. Such charges, fees and commissions are exclusive of and in addition to Sandhill’s fee, and
Sandhill shall not receive any portion of these commissions, fees, and costs.

Item 12 further describes the factors that the firm considers in selecting or recommending broker-dealers
for client transactions and determining the reasonableness of their compensation (e.g., commissions).

Sub-Advisory Fees

Sandhill’s sub-advisory fees are negotiated with either individual Advisors or Program Sponsors. For
wrap-fee accounts, Sandhill’s sub-advisory fee is included in the total wrap-fee charged to the client
accounts. Sandhill is paid its sub-advisory fees from the wrap-fee collected by Program Sponsors.

Unified Managed Account Program (UMA) Fees

Sandhill receives a fee for providing our “model” portfolio to the Program Sponsors. Our fees are
negotiated with either individual Advisors or Program Sponsors.
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Item 6 — Performance-Based Fees and Side-By-Side Management

Sandhill does not charge any performance-based fees (fees based on a share of capital gains on or capital
appreciation of the assets of a client).

Item 7 — Types of Clients

Sandhill provides portfolio management services to individuals, corporations or other business entities,
pension and profit-sharing plans, trusts, estates, charitable institutions, foundations, endowments,
Advisors and separately managed account wrap-fee programs.

Sandhill requires a minimum balance of $250,000 to open an account although accounts of lesser size
may be accepted.

Minimum account balances for sub-advised accounts are negotiated with Advisors or Program Sponsors.
Item 8 — Methods of Analysis, Investment Strategies and Risk of Loss

The investment process at the firm is marked by fundamental research and discipline. The firm begins its
due diligence process by looking for businesses that have superior operating models. The superior
operating models create businesses that have structural economic advantage. Structural economic
advantage will create businesses that have superior margin and free cash flow relative to other companies
in the same industry. The higher free cash flow margin will give the company more capital to reinvest to
grow its business.

Structural economic advantage comes from product superiority, quality superiority, process
manufacturing that cannot be replicated, the breadth and scale of distribution systems, cost of production
advantage, supply constraints, brand awareness, intellectual capital and patents, and management talent.
These operating characteristics lead to pricing power and/or superior margin relative to competitors.

When going through the due diligence process, the firm takes a lot of time to understand every business
that we might purchase. The firm believes that it is important to know what you own. The firm is very
particular about the businesses that it will purchase for clients.

The research process is broken into seven steps:

Information gathering and consumption

The firm reads 10-Ks and 10-Qs. The firm reads the quarterly earnings release. The firm’s favorite piece
of research material is the quarterly earnings call transcripts read a few days after the call. They are very
revealing. The firm reads street research and related articles. The firm takes time to learn and understand
the operating model of the company.

The firm then talks to the company’s management. We believe that any company (to a degree) is a
reflection of its CEO.

Due diligence

With an established working knowledge of the company, the firm tears apart and tries to understand the
company’s operating model. Is this a good business? What is the quality of the products? Is the company
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a low-cost, high-quality manufacturer? What are the company’s distribution capabilities? Can the
company scale further? Are the end markets large enough so that the company can grow well into the
future?

Assessing operating risk

With a good understanding of the company’s operating model, the firm then tries to understand the
operating risk associated with the company’s operating model. What is the competition? Does the
company have pricing power? Will the company be able to maintain and protect its gross and operating
margins? Are the company’s products subject to commoditization in the future? How talented is
management? Does the company control the distribution of its products? What is the geographic reach of
the company’s distribution system?

After asking and answering these and other questions, we begin to define the operating risk of the
company. As we move through the due diligence process, it is important to understand the operating risk
that we are exposed to as owners of the company.

The thesis for success
After going through the first three steps, the covering analyst must then make the thesis for success to the
investment committee before purchase of the equity. The covering analyst must then define how and why

the company will increase revenue, margin, and profit over time.

The covering analyst will only be able to make a persuasive thesis for success to the rest of the committee
if he has thoroughly completed the first three steps of the process.

Financial characteristics
The firm will only buy companies that have the following financial profiles:
*  Strong free cash flow

*  Conservative balance sheets.

*  High return on invested capital.
*  Healthy operating margins

» Significant recurring revenue

The firm finds that investing in companies with these financial characteristics reduces risk.

Valuation

Valuation is the final step in the investment process. Valuation does not drive the purchase of a company;
it is merely a condition of purchase. The decision to buy a company has already been made by the time
the firm gets to the valuation process. The valuation process simply defines what price we are willing to

pay.

The firm adheres to four strict valuation metrics to ensure that we are buying portfolio companies at an
attractive price:

*  Enterprise value divided by free cash flow

* Return on invested capital

* Net present value of free cash flows

* Net debt to free cash flows
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The Cycle

After completing the due diligence and checking that the equity can be purchased at an attractive
valuation, Sandhill then gives final consideration to the investment in the context of the macroeconomic
picture and where the industry the company participates are in the cycle. As a general rule, Sandhill
invests capital when cycles are bottoming or in the first half of their upward trend.

Conclusion

Sandhill focuses on purchasing equity in companies that have high quality, difficult to replicate assets that
generate strong free cash flows and high returns on invested capital.

Sandhill may use multiple types of securities in managing client accounts, provided that such securities
are appropriate to the needs of the client and consistent with the client’s investment objectives, risk
tolerance, and time horizons, among other considerations. The following types of securities may be
included in our client’s accounts: equity securities (exchange-listed securities, securities traded over-the-
counter, and foreign issues), corporate debt securities, commercial paper, certificates of deposit,
municipal securities, mutual fund shares, United States government securities, and/or options contracts on
securities.

Alternative Investments

Alternative investments such as non-traded REITs are only offered to accredited investors. These
investments have limited liquidity with no available market price and the underlying properties are valued
infrequently. In addition, management practices differ markedly from publicly traded companies.
Dividends and/or interest may be paid out of offering proceeds and borrowing if operating cash flow is
not enough. When conducting due diligence on alternative investments, members of the Research Team
typically participate in conference calls, on-site meetings and/or meetings in Sandhill's offices with a
member of the investment’s management team.

Municipal Bonds

The Municipal Bond strategy adopts a disciplined investment approach, focusing on municipal bonds that
offer tax-exempt income. This strategy is particularly suited for New York State residents seeking to
optimize their tax situation. Our investment team conducts thorough due diligence, assessing the
creditworthiness of issuers and the underlying fundamentals of each bond to ensure alignment with our
capital preservation objective. Investing in municipal bonds involves risk, including interest rate risk,
credit risk, and market risk. While the primary objective of the strategy is to provide tax-exempt income
and preserve capital, it's important for investors to understand that all investments carry some level of
risk, including the loss of principal. The credit quality of the bonds within the portfolio will vary, and
changes in tax laws or the financial condition of the issuers can impact the portfolio's performance.

Preferred Equities

Preferred equities, also known as preferred stocks or preferred shares, are a type of hybrid security that
combines features of both stocks and bonds. They represent an ownership interest in a company and
typically have a fixed dividend rate. These dividends are paid out before any dividends are distributed to
common shareholders. As such, preferred shareholders have a higher claim on the company's assets and
earnings compared to common shareholders. While preferred equities can offer attractive income
opportunities for investors, they also carry certain risks. It is essential to understand these risks before
investing in preferred equities.
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Risks considerations with investing

Investing in securities involves risk of loss that clients should be prepared to bear. Such risks include:

»  Market Risk: The risk that the value of an investment will decline due to fluctuations in the overall
market or economic conditions. Market risk affects almost all types of investments, such as stocks,
bonds, and mutual funds.

*  Credit Risk: The risk that a bond issuer or other borrower will default on their debt obligations,
resulting in a loss to the investor. This risk is more relevant for fixed income investments like
corporate and government bonds.

» Interest Rate Risk: The risk that changes in interest rates will negatively affect the value of an
investment, particularly for fixed income investments like bonds. As interest rates rise, the value of
existing bonds typically falls.

» Inflation Risk: The risk that the purchasing power of an investment will be eroded by rising prices
over time. This risk affects fixed income investments, as their returns may not keep pace with
inflation.

» Liquidity Risk: The risk that an investor may not be able to sell or convert an investment into cash
quickly or at a fair price, potentially resulting in a loss. This risk is higher for investments in illiquid
or thinly traded assets like certain stocks, bonds, or real estate.

* Business Risk: The risk that a company's performance will be negatively affected by factors such as
poor management, competitive pressures, changes in the industry. Business risk affects individual
stocks, as well as sector-specific funds and exchange-traded funds (ETFs) that focus on a particular
industry or market segment.

» (Call Risk: Some fixed income securities have call provisions, allowing the issuer to redeem the shares
at a predetermined price after a certain date. If interest rates decline or the issuer's credit quality
improves, the issuer may choose to call the security, forcing investors to sell their shares back to the
issuer.

*  Concentration Risk: The risk associated with a lack of diversification in an investment portfolio,
which can lead to increased volatility and potential losses. Concentration risk can result from
investing too heavily in a single asset, industry, or geographic region.

* Currency Risk: The risk that changes in exchange rates will negatively affect the value of an
investment denominated in a foreign currency. This risk is more relevant for international investments
or investments in foreign currency-denominated assets.

» Political Risk: The risk that changes in political, regulatory, or legal environments will negatively
impact an investment. This risk is particularly relevant for international investments or investments in
companies with significant exposure to specific countries or regions.

+ Reinvestment Risk: The risk that an investor may not be able to reinvest the proceeds from a maturing
investment (e.g., bond principal or interest payments) at the same or higher rate of return. This risk is
particularly relevant for fixed income investments.

» Tax Risk: The risk that changes in tax laws or regulations will negatively affect the after-tax returns
on an investment. This risk can affect various types of investments, including stocks, bonds, and
mutual funds.

* Timing Risk: The risk that an investor enters or exits an investment at an inopportune time,
potentially resulting in a loss or reduced return. Timing risk can affect all types of investments, as
market fluctuations can be unpredictable.

* Legal and Regulatory Risk: The risk that changes in laws, regulations, or their enforcement could

negatively impact an investment or the operations of a company or financial institution. This risk can
affect various types of investments and may overlap with political risk.

* Leverage Risk: The risk associated with the use of borrowed funds or other financial instruments to
increase potential investment returns. Leverage can magnify both gains and losses, making
investments more volatile and increasing the risk of significant losses.
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* Volatility Risk: The risk that an investment's value will fluctuate significantly over a short period,
which can lead to increased uncertainty and potential losses. Volatility risk is more relevant for
investments with higher price fluctuations, such as stocks and cryptocurrencies.

In addition, frequent trading of securities can affect investment performance particularly through

increased brokerage and other transactions. Risk cannot be eliminated from the investment process but at

Sandhill we never lose sight of protecting our client’s capital. A few examples of how we work to

mitigate investment risks include the purchase of high-quality assets with ongoing monitoring, buy limits,

and asset allocation. Sandhill is a long-term investor. We purchase securities with the intention of

holding them in a client’s account for a year or longer. At times, we will need to sell a security within a

year of purchase when appropriate (ex. valuation becomes extreme, quality of the company changes).

Item 9 — Disciplinary Information

Registered investment advisers are required to disclose all material facts regarding any legal or
disciplinary events that would be material to your evaluation of Sandhill or the integrity of Sandhill’s
management. Sandhill has no information applicable to this Item.

Item 10 — Other Financial Industry Activities and Affiliations

Sandhill is required to disclose any relationship or arrangement that is material to its advisory business or
to its clients with certain related persons.

Item 11 — Code of Ethics

Sandhill has adopted a Code of Ethics for all supervised persons of the firm describing its high standard
of business conduct, and fiduciary duty to its clients. The Code of Ethics includes provisions relating to
the confidentiality of client information, a prohibition of insider trading, restrictions on the acceptance of
significant gifts, personal securities trading procedures, compliance with Federal Securities laws, and
reporting of code violations, among other things. All supervised persons at Sandhill must acknowledge
the terms of the Code of Ethics annually, or as amended.

The firm, related persons or related entities may buy or sell investment securities recommended to the
firm's clients. No related persons may buy a security that is under consideration for purchase or sale.
Records will be maintained of all securities bought or sold by the firm, related persons, or related entities.
Such records will be available for inspection upon request.

If the security is put on the buy list, it is generally bought in a "block" transaction through an institutional
trading desk for all clients that meet suitability requirements and have available cash. Included in that
block may be orders for members of the firm. Members must have a signed advisory agreement and be a
client of the firm to be included in the block transaction. All blocks are average priced and members of
the firm who are clients pay the same ticket charges so that there is no execution or cost advantage for
members who have client accounts with the firm.

The Firm maintains a Restricted List of securities which are securities being considered for purchase or
sale for one or more of the firm’s Composites. Access Persons are prohibited from trading securities on
the Restricted List in any personal securities accounts. Securities may be removed from the Restricted
List by a member of the Investment Research Team if they are no longer being considered for investment
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or, if the security is purchased or sold from one of the firm’s composites, after all trades in the appropriate
client accounts have been executed. The investment team will alert Access Persons of additions and
deletions from the Restricted List via email. The investment team will also maintain a current Restricted
List in a format that can be easily viewed by all Access Persons within the firm. It is the responsibility of
each Access Person to refer to the Restricted List prior to making any trades in their respective personal
securities accounts.

The Code of Ethics is designed to assure that the personal securities transactions, activities and interests
of the employees of the firm will not interfere with (i) making decisions in the best interest of advisory
clients and (ii) implementing such decisions while, at the same time, allowing employees to invest for
their own accounts. Under the Code certain classes of securities have been designated as exempt
transactions, based upon a determination that these would materially not interfere with the best interest of
the firm’s clients. In addition, the Code requires pre-clearance of some transactions, and restricts trading
in close proximity to client trading activity as noted above. Employee trading is continually monitored
under the Code of Ethics, and to reasonably prevent conflicts of interest between the firm and its clients.

To request a copy of the Company's Code of Ethics contact Ryan Myers at (716) 852-0279 or in writing
at 40 Fountain Plaza, Suite 1300, Buffalo, NY 14202.

It is Sandhill’s policy that the firm will not affect any principal or agency cross securities transactions for
client accounts. The firm will also not cross trade between client accounts. Principal transactions are
generally defined as transactions where an advisor, acting as principal for its own account or the account
of an affiliated broker-dealer, buys from or sells any security to any advisory client. A principal
transaction may also be deemed to have occurred if a security is crossed between an affiliated hedge fund
and another client account. An agency cross transaction is defined as a transaction where a person acts as
an investment advisor in relation to a transaction in which the investment advisor, or any person
controlled by or under common control with the investment advisor, acts as broker for both the advisory
client and for another person on the other side of the transaction. Agency cross transactions may arise
where an advisor is dually registered as a broker-dealer or has an affiliated broker-dealer.

Privacy Policy — Sandhill Investment Management is committed to protecting the confidentiality and
security of your private information. This notice is provided to help you understand how we safeguard
your privacy.

To properly service your account, we must obtain some nonpublic personal information about you. The
types of information we may need to obtain fall into the following categories:

» Information that we receive from you verbally and/or on applications or other forms; such as, names,
addresses, phone numbers, social security numbers, and investment objectives; and
* Information about your transactions with us.

Sandhill Investment Management maintains safeguards to comply with federal and state standards to
guard each client's nonpublic personal information ("NPI"). Sandhill Investment Management does not

share any NPI with any nonaffiliated third parties, except in the following circumstances:

* As necessary to provide the service that the client has requested or authorized, or to maintain and
service the client's account;
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* Asrequired by regulatory authorities or law enforcement officials who have jurisdiction over Sandhill
Investment Management, or as otherwise required by any applicable law; and
* To the extent reasonably necessary to prevent fraud and unauthorized transactions.

Access to your personal information is restricted to those employees that need to know that information to
provide services to you. We maintain physical, electronic, and procedural safeguards to comply with
federal standards to protect your personal information.

Item 12 — Brokerage Practices

For discretionary accounts, the firm has authority to determine the type and amount of securities to be
bought and sold, the broker-dealer to be used and the commission rates to be paid without obtaining
specific client consent. This authority shall be established upon execution by the client of the power of
attorney outlined in the advisory agreement.

Although the firm maintains discretion on these accounts, the firm must adhere to the client's investment
objectives including any investment restrictions and/or asset allocation guidelines.

The firm's clients in certain situations may choose their own custodians and may choose to direct
transactions for their advisory accounts to a specific broker(s). However, the firm may recommend certain
broker-dealers. The value of products, research and services of any recommended firm will be taken into
consideration in making the recommendation.

The custodian and brokers we use

Sandhill does not maintain custody of your assets, although we may be deemed to have custody of your
assets if you give us authority to withdraw assets from your account (see Item 15—Custody, below).
Your assets must be maintained in an account at a “qualified custodian,” generally a broker-dealer or
bank. We recommend that our clients use Charles Schwab & Co., Inc. (Schwab), a registered broker-
dealer, member SIPC, as the qualified Custodian.

We are independently owned and operated and are not affiliated with Schwab. Schwab will hold your
assets in a brokerage account and buy and sell securities when we instruct them to. While we recommend
that you use Schwab as custodian/broker, you will decide whether to do so and will open your account
with Schwab by entering into an account agreement directly with them. Conflicts of interest associated
with this arrangement are described below as well as in Item 14 (Client referrals and other compensation).
You should consider these conflicts of interest when selecting your custodian.

We do not open the account for you, although we may assist you in doing so. Even though your account
is maintained at Schwab, and we anticipate that most trades will be executed through Schwab, we can still
use other brokers to execute trades for your account as described below (see “Your brokerage and custody
costs™).

How we select brokers/custodians

We recommend Schwab, a custodian/broker, to hold your assets and execute transactions. When
considering whether the terms that Schwab provides are, overall, most advantageous to you when
compared with other available providers and their services, we take into account a wide range of factors,
including:
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* Combination of transaction execution services and asset custody services (generally without a
separate fee for custody)

* Capability to execute, clear, and settle trades (buy and sell securities for your account)

» Capability to facilitate transfers and payments to and from accounts (wire transfers, check requests,
bill payment, etc.)

* Breadth of available investment products (stocks, bonds, mutual funds, exchange-traded funds
[ETFs], etc.)

* Availability of investment research and tools that assist us in making investment decisions

*  Quality of services

» Competitiveness of the price of those services (commission rates, margin interest rates, other fees,
etc.) and willingness to negotiate the prices

» Reputation, financial strength, security and stability

»  Prior service to us and our clients

*  Services delivered or paid for by Schwab

» Availability of other products and services that benefit us, as discussed below (see “Products and
services available to us from Schwab”)

Your brokerage and custody costs

For our clients’ accounts that Schwab maintains, Schwab generally does not charge you separately for
custody services but is compensated by charging you commissions or other fees on trades that it executes
or that settle into your Schwab account. Certain trades (for example, mutual funds and ETFs) do not incur
Schwab commissions or transaction fees. Schwab is also compensated by earning interest on the
uninvested cash in your account in Schwab’s Cash Features Program. In addition to commissions,
Schwab charges you a flat dollar amount as a “prime broker” or “trade away” fee for each trade that we
have executed by a different broker-dealer but where the securities bought or the funds from the securities
sold are deposited (settled) into your Schwab account. These fees are in addition to the commissions or
other compensation you pay the executing broker-dealer. Because of this, in order to minimize your
trading costs, we have Schwab execute most trades for your account. We are not required to select the
broker or dealer that charges the lowest transaction cost, even if that broker provides execution quality
comparable to other brokers or dealers. Although we are not required to execute all trades through
Schwab, we have determined that having Schwab execute most trades is consistent with our duty to seek
“best execution” of your trades. Best execution means the most favorable terms for a transaction based on
all relevant factors, including those listed above (see “How we select brokers/custodians”). By using
another broker or dealer you may pay lower transaction costs.

Products and services available to us from Schwab

Schwab Advisor Services™ is Schwab’s business serving independent investment advisory firms like us.
They provide us and our clients with access to their institutional brokerage services (trading, custody,
reporting, and related services), many of which are not typically available to Schwab retail customers.
However, certain retail investors may be able to get institutional brokerage services from Schwab without
going through us. Schwab also makes available various support services. Some of those services help us
manage or administer our clients’ accounts, while others help us manage and grow our business.
Schwab’s support services are generally available on an unsolicited basis (we don’t have to request them)
and at no charge to us. Following is a more detailed description of Schwab’s support services:

Services that benefit you. Schwab’s institutional brokerage services include access to a broad range of
investment products, execution of securities transactions, and custody of client assets. The investment
products available through Schwab include some to which we might not otherwise have access or that
would require a significantly higher minimum initial investment by our clients. Schwab’s services
described in this paragraph generally benefit you and your account.
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Services that do not directly benefit you. Schwab also makes available to us other products and services
that benefit us but do not directly benefit you or your account. These products and services assist us in
managing and administering our clients’ accounts and operating our firm. They include investment
research, both Schwab’s own and that of third parties. We use this research to service all or a substantial
number of our clients’ accounts, including accounts not maintained at Schwab. In addition to investment
research, Schwab also makes available software and other technology that:

*  Provide access to client account data (such as duplicate trade confirmations and account statements)
» Facilitate trade execution and allocate aggregated trade orders for multiple client accounts

* Provide pricing and other market data

» Facilitate payment of our fees from our clients’ accounts

»  Assist with back-office functions, recordkeeping, and client reporting

Services that generally benefit only us. Schwab also offers other services intended to help us manage
and further develop our business enterprise. These services include:

» Educational conferences and events

*  Consulting on technology and business needs

*  Consulting on legal and compliance related needs

* Publications and conferences on practice management and business succession

» Access to employee benefits providers, human capital consultants, and insurance providers

*  Marketing consulting and support

* Recruiting and custodial search consulting

Schwab provides some of these services itself. In other cases, it will arrange for third-party vendors to
provide the services to us. Schwab also discounts or waives its fees for some of these services or pays all
or a part of a third party’s fees. If you did not maintain your account with Schwab, we would be required
to pay for those services from our own resources.

Our interest in Schwab’s services

The availability of these services from Schwab benefits us because we do not have to produce or purchase
them. We don’t have to pay for Schwab’s services. Schwab has also agreed to pay for certain technology,
research, marketing, and compliance consulting products and services on our behalf once the value of our
clients’ assets in accounts at Schwab reaches certain thresholds. The fact that we receive these benefits
from Schwab is an incentive for us to recommend the use of Schwab rather than making such a decision
based exclusively on your interest in receiving the best value in custody services and the most favorable
execution of your transactions. This is a conflict of interest. We believe, however, that taken in the
aggregate our recommendation of Schwab as custodian and broker is in the best interests of our clients.
Our selection is primarily supported by the scope, quality, and price of Schwab’s services (see “How we
select brokers/ custodians”) and not Schwab’s services that benefit only us.

Research and Soft Dollars

Brokerage transactions may be directed to certain broker-dealers in return for investment research
products and services which assist the firm in its investment decision-making process. These
arrangements are often called soft dollar arrangements. Such products and services may include, but are
not limited to, research reports, discussions with research analysts and corporate executives, seminars or
conferences, financial and economic publications that are not targeted to a wide audience, market
research, and market data. The research products and services may include both products and services
created by such broker and products and services created by a third party.

When we use brokerage commissions (or markups or markdowns) to obtain research or other products or
services, the firm receives a benefit because we do not have to produce or pay for the research, products
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or services. This creates an incentive to select or recommend a broker-dealer based on our interest in
receiving the research or other products or services, rather than on our clients’ interest in receiving most
favorable execution. Clients may pay commissions (or markups or markdowns) higher than those
charged by other broker-dealers in return for soft dollar benefits.

These products and services are used to service all of our clients’ accounts, not just the accounts that pay
for the services. Soft dollar benefits are not proportionally allocated to any of the accounts that may
generate a portion of the soft dollar benefits.

The firm reviews its soft dollar arrangements on at least an annual basis. The firm will make a good faith
determination that the amount of commissions allocated to the broker is reasonable in relation to the value
of the brokerage and research services provided by the broker.

Directed Brokerage

Sandhill utilizes several different custodians to service advisory clients and sub-advised clients. Clients at
different custodians may pay different execution prices for the same security. In order to ensure fair
practice across directed trading or UMA model delivery platforms, our firm generally initiates random
trade rotation across applicable platforms.

Where the firm believes that we can cause trades to be affected more efficiently for our clients, we may
attempt to trade away from the designated broker-dealer, whether directed or non-directed. A trade away
is one in which we place the order for a transaction for one or more client accounts with a broker (“Step-
out Broker”), other than the broker that the client has directed us to utilize. The Step-out Broker reports a
net price, which could include a commission, markup, or spreads paid to market makers for execution
which will be borne by the client for which the trade was being executed.

Where the use of specific brokers is requested by a client, the client will be required to make such
appointment on a form which will become an attachment to the investment advisory agreement. Advisor
may not be authorized under those circumstances to negotiate commissions and may not be able to obtain
volume discounts or best execution. A disparity in commission charges may exist between the
commissions charged to clients who direct Advisor to use a particular broker-dealer and other clients who
do not direct Advisor to use a particular broker-dealer.

The aggregation or blocking of client transactions allows an advisor to execute transactions in a more
timely, equitable, and efficient manner. It is the policy of the firm to aggregate client transactions where
possible. Sandhill prohibits any allocation of trades in a manner that the firm’s proprietary accounts,
affiliated accounts, or any particular clients receive more favorable treatment than other client accounts.
Clients that meet suitability requirements and have available cash should be included in the block. If the
trader is unable to fill the entire block order, then the partially filled block will be allocated in a manner in
which no client or group of clients receive a more favorable treatment than other client account. (e.g., a
partial purchase would be allocated to the accounts with the most available cash or pro-rata).
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Item 13 — Review of Accounts

Accounts are managed and reviewed by their individual advisors. Clients instruct advisors to adhere to
asset allocation guidelines and to purchase equities and fixed income that are appropriate for the account.
Advisors will perform ongoing reviews as they receive information, which contains one of the following
elements:

* Information which would affect the holdings;

¢ when additional funds for investment are received;
* when new investment opportunities arise; and

* when funds are withdrawn.

Sandhill performs daily reviews of all prior day transactions. Trade review is supervised by the Chief
Compliance Officer.

The firm will periodically review account objectives, asset allocation, account holdings, and performance,
among other things, with a client. On occasion, a written report will be prepared to accompany the
account review.

All clients will receive a confirmation of every trade and quarterly statements which outline the clients'
current position, security cost basis, and current market value. Clients will receive monthly account
statements only if a qualifying activity occurs. The custodian will be responsible for sending periodic
statements to the client. At a minimum, statements will be sent quarterly. The custodian will be
responsible for sending the client and the firm confirmations of purchase and sale transactions in client's
account. Refer to Item 15 for more information regarding custody.

Item 14 — Client Referrals and Other Compensation
Promoters

The firm may enter into written agreements with affiliated or unaffiliated individual(s) or organizations
who may receive compensation for soliciting and/or referring clients for the firm. These agreements are
governed by the amended Rule 206(4)-1 (Marketing Rule) of the Investment Advisers Act of 1940. All
such referral fees paid by Sandhill shall be paid solely from our advisory fee. For clients who are
introduced to us by an unaffiliated promoter, the client is given, prior to or at the time of solicitation,
disclosures addressing any material conflicts resulting from Sandhill’s relationship with the promoter.

Other Compensation

We receive an economic benefit from Schwab in the form of the support products and services it makes
available to us and other independent investment advisors whose clients maintain their accounts at
Schwab. In addition, Schwab has also agreed to pay for certain products and services for which we would
otherwise have to pay once the value of our clients’ assets in accounts at Schwab reaches a certain size.
You do not pay more for assets maintained at Schwab as a result of these arrangements. However, we
benefit from the arrangement because the cost of these services would otherwise be borne directly by us.
You should consider these conflicts of interest when selecting a custodian. The products and services
provided by Schwab, how they benefit us, and the related conflicts of interest are described above (see
Item 12—Brokerage Practices).
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Item 15 — Custody

Sandhill does not accept physical custody of client funds or securities. We may directly debit your
account(s) for the payment of our advisory fees. This ability to deduct our advisory fees from your
account(s) causes our firm to exercise limited custody over your funds or securities, however, the
custodian of the account will hold all customer assets.

The SEC issued a no-action letter (“Letter”’) with respect to the Rule 206(4)-2 (“Custody Rule”) under the
Investment Advisers Act of 1940 (“Advisers Act”). The letter provided guidance on the Custody Rule as
well as clarified that an advisor who has the power to disburse client funds to a third party under a
standing letter of instruction (“SLOA”) is deemed to have custody. Our firm has adopted the following
safeguards in conjunction with our custodian:

* The client provides an instruction to the qualified custodian, in writing, that includes the client’s
signature, the third party’s name, and either the third party’s address or the third party’s account
number at a custodian to which the transfer should be directed.

*  The client authorizes the investment advisor, in writing, either on the qualified custodian’s form or
separately, to direct transfers to the third party either on a specified schedule or from time to time.

» The client’s qualified custodian performs appropriate verification of the instruction, such as a
signature review or other method to verify the client’s authorization, and provides a transfer of funds
notice to the client promptly after each transfer.

» The client has the ability to terminate or change the instruction to the client’s qualified custodian.

» The investment advisor has no authority or ability to designate or change the identity of the third
party, the address, or any other information about the third party contained in the client’s instruction.

* The investment advisor maintains records showing that the third party is not a related party of the
investment advisor or located at the same address as the investment advisor.

» The client’s qualified custodian sends the client, in writing, an initial notice confirming the instruction
and an annual notice reconfirming the instruction.

All clients will receive a confirmation of every trade and quarterly statements which outline the clients'
current position, security cost basis, and current market value. Clients will receive monthly account
statements only if a qualifying activity occurs. The custodian will be responsible for sending periodic
statements to the client. At a minimum, statements will be sent quarterly. The custodian will be
responsible for sending the client and the firm confirmations of purchase and sale transactions in client's
account. We also urge you to compare the account statements from your custodian with the periodic
account portfolio reports you will receive from us.

Item 16 — Investment Discretion

Sandhill usually receives discretionary authority from the client at the outset of an advisory relationship to
select the identity and amount of securities to be bought or sold. In all cases, however, such discretion is
to be exercised in a manner consistent with the stated investment objectives for the particular client
account.

When selecting securities and determining amounts, Sandhill observes the investment policies, limitations
and restrictions of the clients it advises.

Investment guidelines and restrictions must be provided to Sandhill in writing.
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Item 17 — Voting Client Securities

As a matter of firm policy and practice, Sandhill does not generally retain authority and does not vote
proxies on behalf of advisory clients. Clients retain the responsibility for receiving and voting proxies for
any and all securities maintained in accounts managed by Sandhill. All proxy notices are forwarded
directly to the client by the client’s account custodians as has been indicated on the client’s custodial
account application.

Sandhill’s current investment advisory agreements specifically transfer proxy voting responsibility to the
client with one exception. Sandhill will vote proxies on behalf of ERISA client accounts in instances
where the governing plan documents do not specifically preclude the investment manager from doing so.
When voting ERISA plan securities, the firm will take responsibility for voting proxies consistent with
the best economic interests of the clients. The firm maintains written policies and procedures as to
handling the voting and reporting of client proxies. Sandhill’s policy and practice includes the
responsibility to receive and vote client proxies, when voting is determined to be in the best interest of the
clients given the totality of the circumstances, monitor corporate actions, and disclose any potential
conflicts of interest.

A copy of the Sandhill’s Proxy Voting Policies and Procedures may be obtained by calling Sandhill’s
Chief Compliance Officer at (716) 852-0279 or by emailing your request to compliance@sandhill-

1m.com.
Item 18 — Financial Information

Registered investment advisers are required in some cases to provide certain financial information and or
disclosures about financial condition. For example, if the firm requires prepayment of fees six months or
more in advance, has custody of client funds, or has a condition that is reasonably likely to impair its
ability to meet its contractual commitments to its clients, it must provide financial information and make
disclosures. The firm has no financial or operational conditions which trigger such additional reporting
requirements.
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Form ADV, Part 2B — Brochure

Item 1 — Cover Page

March 28™ 2025

This Brochure Supplement provides information about Edwin M. Johnston III, Larry S.
Stolzenburg, Shant Goubrial, Richard Ryskalczyk, Christopher Kicinski, Jonathan Amoia, Kristyna
(Tina) Allsop Hassler, Mark Larry, Ryan Myers, Aaron VandeGuchte and other employees that
supplement the Sandhill Investment Management Brochure 2A. You should have received a copy of
that Brochure. Please contact Ryan Myers at (716) 852-0279 or compliance@sandhill-im.com if you
did not receive Sandhill’s Brochure or if you have any questions about the contents of this
supplement.
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Item 2 — Educational Background and Business Experience—

Edwin M. Johnston III: DOB: 6/30/1960

Education Background

Yale University: BA History — 1982 New Haven, CT

Boston University: MBA Finance — 1991 Boston, MA

Employment History

Sandhill Investment Management: 12/2003 — Present, Founder, Partner

Sandhill Investment Management: 12/2003 —01/2025, Portfolio Manager, Founder
O’Keefe Shaw & Co., Inc.: 10/2002 — 02/2004, President

Harold C. Brown & Co., Inc.: 07/1995 — 10/2002, Portfolio Manager

Shant S. Goubrial: DOB: 5/16/1986

Education Background:

Walsh College of Accountancy and Business: BBA Management — 2010 Troy, MI
Employment History:

Sandhill Investment Management: 12/2021— Present, Co-Managing Partner, Chief Operating Officer
Sandhill Investment Management: 02/2015 — 12/2021, Partner, Chief Operations Officer

Sandhill Investment Management: 04/2011 —02/2015, Partner, Senior Operating Officer

Central Transport: 11/2003 — 12/2010, Supply Chain Premier Operations Analyst

Richard W. Ryskalczyk, CFA: DOB: 2/13/1989

Education Background:

Canisius College: BS Economics and Finance — 2010 Buffalo, NY

Employment History:

Sandhill Investment Management: 08/2024 — Present, Co-Managing Partner, Portfolio Manager
Sandhill Investment Management: 04/2023 — 08/2024, Co-Managing Partner, Chief Equity Analyst
Sandhill Investment Management: 01/2016 —04/2023, Partner, Chief Equity Analyst

Sandhill Investment Management: 06/2010 — 12/2015, Partner, Equity Analyst

Larry S. Stolzenburg, CPA: DOB: 4/24/1956

Education Background

Niagara University: BBA Accounting — 1978 Lewiston, NY

Employment History

Sandhill Investment Management: 06/2008 — Present, Partner(interim-Chief Compliance Officer 02/2016-03/2016)
Larry S. Stolzenburg, CPA, P.C.: 01/1983 — Present, President

Mark Larry, CFA: DOB 11/11/1986

Education Background:

St. Bonaventure University: BBA Finance - 2009, MBA — 2010 Olean, NY
Employment History:

Sandhill Investment Management: 01/2018 — Present, Partner, Senior Equity Analyst
Sandhill Investment Management: 05/2013 — 01/2018, Equity Analyst

Citigroup: 07/2010 — 05/2013; Middle Office

Christopher Kicinski, CPA, CFP®: DOB: 12/17/1980

Education Background:

University at Buffalo: BS Accounting and Finance — 2003 Buffalo, NY

Employment History:

Sandhill Investment Management: 08/2011 — Present, Partner, Investment Adviser
Lumsden McCormick Financial Services, LLC: 03/2007 —07/2011, Financial Advisor
Lumsden McCormick, LLP: 07/2003 —07/2011, Manager
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Jonathan Amoia, CPWA®, CEPA®: DOB: 12/17/1980

Education Background:

SUNY New Paltz: BS Marketing — 2003 New Paltz, NY

University of Rochester, William E. Simon Graduate School of Business: MBA — 2007 Rochester, NY
Employment History:

Sandhill Investment Management: 03/2014 — Present, Partner, Managing Director

Citigroup Global Markets: 01/2008 — 02/2014; Vice President

Ryan Myers: DOB: 8/02/1985

Education Background:

Columbia College: BS Finance - 2014 Columbia, MO

University of Missouri: Undergraduate work 2004-2007 Columbia, MO

Employment History:

Sandhill Investment Management: 03/2016 — Present, Partner, Chief Compliance Officer
M&T Securities: 09/2014-03/2016, Financial Consultant

Merrill Lynch/Bank of America: 07/2013-09/2014, Financial Advisor

Kristyna (Tina) Allsop Hassler: DOB: 10/5/1985

Education Background:

University of Connecticut: BA Economics — 2007 Storrs, CT

Employment History:

Sandhill Investment Management: 07/2021 — Present, Partner, Investment Advisor

Sandhill Investment Management: 01/2017 — 07/2021, Partner, Director of Client Service & Media
Sandhill Investment Management, 05/2013 —01/2017, Client Service & Media

Citigroup: 09/2011 — 05/2013, Assistant Vice President — ICG Risk

Gleacher Fund Advisors LP: 05/2008 — 09/2011, Investor Relations Associate

Aaron VandeGuchte, CFA: DOB: 4/23/1995

Education Background:

Grand Valley State University: BBA Finance & International Business — 2017 Grand Rapids, MI
Employment History:

Sandhill Investment Management: 09/2024 — Present, Partner, Chief Equity Analyst

Sandhill Investment Management: 01/2023 — 09/2024, Partner, Senior Analyst

Sandhill Investment Management: 05/2017 — 01/2023, Partner, Equity Analyst

Eenhoorn LLC: 04/2016 — 04/2017, Finance and Accounting Intern

Jeff Lowrie, CIMA®: DOB: 11/17/1975

Education Background

Indiana University: BS Marketing — 2000 Bloomington, IN

Employment History

Sandhill Investment Management: 7/2023 — Present, Director | National Sales
Capital Group: 06/2019 — 04/2023, Regional Relationship Manager

Capital Group: 03/2016 — 06/2019, Internal Wealth Specialist

Capital Group: 05/2014 — 03/2016, Retirement Plan Resource Group
Northwestern Mutual: 10/2013 - 05/2014, Financial Advisor

Thomas E. Baker: DOB: 1/03/1971

Education Background

Michigan State University: BS Finance — 1993 East Lansing, M1
Employment History

Sandhill Investment Management: 08/2016-Present, Investment Adviser
KeyBank: 10/2012-07/2016, Wealth Advisor

Wilmington Trust: 05/2011-10/2012, Institutional Sales

State Street Global Advisors, 04/2001-12/2010, Head of RFP Group
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Stephen K. Garvin: DOB: 3/31/1961

Education Background

Hamilton College: BA — 1983 Clinton, NY

Southern Methodist University: post-graduate work — 1985 Dallas, TX
University of Pennsylvania/Wharton School of Business, Securities Industry Institute — 1994 Philadelphia, PA
Employment History

Sandhill Investment Management: 03/2013 — Present, Investment Adviser
T3 Trading: 09/2011 — 12/2011

Garvin Brothers/Milkie Ferguson Investments: 10/2004 — 2009
Southwest Securities: 01/1993 — 10/2004

Shearson, Lehman Brothers: 02/1990 — 01/1993

Prudential Bache: 12/1987 — 01/1990

Eppler, Guerin & Turner: 04/1985 — 12/1987

Brian D. Dillon AIFA®, ChFC: DOB: 5/14/1958
Education Background

Syracuse University: BA Psychology — 1980 Syracuse, NY

Employment History

Sandhill Investment Management: 01/2019 — Present, Investment Adviser, Retirement Plan Fiduciary
Marsh & McLennan Agency, LLC: 11/2017-01/2019, Client Executive
Fiduciary Investment Advisors, LLC: 02/2016-10/2017, Consultant

Positive Retirement Outcomes, LLC: 01/2009-01/2016, Founder and President
John Hancock Funds: 03/2006-12/2008, Regional Director | DCIO

MFS Investment Management: 06/1997-10/2005, Regional Vice President
Fleet Investment Management: 01/1992-06/1997, Vice President

NYLIFE Securities: 02/1990-01/1992, Regional Vice President

New York Life Insurance Company: 03/1983-02/1990, Agent, Sales Manager

Paul Stancs: DOB: 1/27/1961

Education Background:

Hampden-Sydney College: BA Economics - 1985 Hampden-Sydney, VA
Employment History:

Sandhill Investment Management: 06/2020 - Present, Director

Fisher Investments: 01/2012 - 05/2020, Vice President

Oppenheimer & Co.: 01/2011 — 12/2011, Broker Trainee

Concieree Auctions: 05/2010 — 12/2010, Markets Private Clients & Estates
Cliffs Communities: 01/2007 — 12/2010, VP Sales & Marketing

EJ Murphy Realty: 10/2001 — 12/2010, Sales Agent

Christian D. Martinez, CFP®: DOB: 4/09/1991

Education Background

Buffalo State College: BS Business Administration — 2015 Buffalo, NY
Employment History

Sandhill Investment Management: 05/2024 — Present, Investment Advisor
Sandhill Investment Management: 12/2018-05/2024, Advisor Associate
Empire EMCO: 10/2017-11/2018, Regional Sales Manager

Dex.YP: 06/2017-10/2017, Senior Business Advisor

John Canty CFP®: DOB: 09/22/1982

Education Background

State University of New York at Buffalo: BS Accounting 2004 — Buffalo, NY
Canisius University: MBA Finance — Buffalo, NY

Employment History

Sandhill Investment Management: 10/2023 — Present, Investment Advisor
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Roosevelt & Cross, Inc. : 06/2009 — 10/2023, Senior Vice President Municipal Bond Sales
M&T Bank: 12/08 — 06/2009, Banking Officer, Asset/ Liability Management

Citi Investment Research: 06/2006 — 12/2008, Equity Research Analyst

Hunterview, LLC: 2/2005 — 06/2006, Corporate Bond Credit Analyst

Ariel Bauerlein: DOB: 5/27/1991

Education Background:

Buffalo State College: BA Music — 2013 Buffalo, NY

Employment History:

Sandhill Investment Management: 01/2023-Present, Senior Client Service Associate
Sandhill Investment Management: 3/2020 — 01/2023, Client Service Associate
Citizens Bank: 8/2019-3/2020, Relationship Banker

Citizens Bank: 3/2018-8/2019, Personal Banker

Max Wojtczak: DOB: 9/18/1997

Education Background:

University at Buffalo: BS Computer Science - 2020 Buffalo, NY
Employment History:

Sandhill Investment Management: 08/2024-Present, Director of Operations
Sandhill Investment Management: 01/2023-08/2024, Operations Analyst
Sandhill Investment Management: 06/2020 — 01/2023, Operations Associate
University at Buffalo: 06/2017 - 06/2020, Student Network Technician

Peter Kazmierczak, CFP®: DOB 11/11/1993

Educational Background:

Liberty University: MBA - 2017 Lynchburg, VA

Liberty University: B.S Financial Planning - 2016 Lynchburg, VA
Employment History:

Sandhill Investment Management: 08/2024 — Present, Investment Advisor
Nottingham Advisors: 5/2022 - 8/2024, Senior Portfolio Manager
AllianceBernstein: 6/2018 - 4/2022, Senior Associate Portfolio Manager

Julianna O.M. Kraft: DOB 06/27/1998

Education background:

SUNY Buffalo State: B.S. Hospitality and Tourism Management — 2021 Buffalo, NY
Employment History:

Sandhill Investment Management: 10/2021 — Present, Client Service Associate
Francesca Films Inc.: 06/2021 — 09/2021, Personal Assistant

Hanzlian’s Sausage Co: 06/2020-05/2021, Deli Clerk

SUNY Buffalo State: 9/2018 — 5/2021, Culinary Assistant

Timothy D. Myers, CFA: DOB: 10/28/1993

Education Background:

Miami University: BS Business - 2016 Oxford, OH

Employment History:

Sandhill Investment Management: 01/2025 - Present, Research Analyst
Diamond Hill Capital Management: 06/2016 - 10/2024, Research Analyst

Colin J. Helfer: DOB 01/06/1998

Education Background

Villanova University: B.A. Economics — 2020 Philadelphia, PA

Duke University: No degree acquired - 08/2021 — 03/2022 Durham, NC

London School of Economics: No degree acquired — 07/2019 — 08/2019, London, England
Employment History
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Sandhill Investment Management: 03/2023 — present, Data Coordinator
DoorDash Inc.: 04/2021 — 08/2021 & 10/2022 — 03/2023, Delivery Driver
Used Warehouse Installations — 04/2022 — 10/2022, Warehouse Worker
Villanova Dining Services: 02/2019 — 03/2020, Store Attendant
Somewhere New: 05/2019 — 07/2019, Financial Intern

Amanda Theriot: DOB: 5/7/1988

Education Background:

Limestone College: BS Human Resource Management — 2015 Gaffney, South Carolina
Employment History:

Sandhill Investment Management: 08/2024 — Present, Director of Human Resources
Sandhill Investment Management: 09/2021-08/2024, Business Administrator

Sodexo, Inc.: 07/2016 — 09/2020, Controller

Numayer A. Khan: DOB 02/09/1999

Education background:

Stony Brook University: B.S. Economics — 2022 Stony Brook, NY
Employment History:

Sandhill Investment Management: 03/2024 — Present, Client Service Associate
The Network Companies: 6/2022 — 03/2024 — Administrative Assistant

Mariah Hollingsworth: DOB 05/25/1997

Education Background:

Central New Mexico community College: Associates of Applied Business — 2018 Albuquerque, NM
University at Buffalo: B.A.S. Economics — 2022 Buffalo, NY

Employment History:

Sandhill Investment Management: 12/23 — Present, Client Service Associate
Kautz/Buckley: 10/21 — 10/23, Financial Assistant/Planner

M&T Bank: 06/21 — 09/21, Finance/Mortgage Specialist

HSBC: 01/20 — 08/20, Fraud Specialist

Bank of Albuquerque: 04/18 — 07/19, Teller

Student: 01/2016 — 05/2018, 08/2020 — 12/2022

Megan LaRue: DOB 03/28/2000

Education Background:

University at Buffalo: BS Public Health — 2021 Buffalo, NY

Employment History:

Sandhill Investment Management: 08/2024 - Present, Client Services Associate
TSR Group LLC.: 02/2023-05/2024, Director of Administration

Evans Bank: 11/2021-02/2023, Bank Teller

Gap due to COVID, Instacart in the meantime

Dashs Market: 09/2016-02/2020, Cashier and Barista

Selwyn Raman: DOB 02/16/1998

Educational Background:

University at Buffalo: B.S. Finance & Marketing- May 2020

Employment History:

Sandhill Investment Management: 08/2024-present, Client Service Associate
Raymond James Financial: 07/2023-08/2024, Client Service Associate
Wellstat Inc: 01/2022-07/2023, Operations Analyst

NRG Inc: 11/2020-01/2022, Operations Analyst

DiGiacomo Financial: 01/2020-11/2020, Wealth Management Intern.
Student: September 2016-May 2020

Sandhill Investment Management Page 6 March 28", 2025



CFA Program Description for SEC Form ADV Part 2B

The CHARTERED FINANCIAL ANALYST(CFA) charter is a globally respected, graduate-level investment
credential established in 1962 and awarded by CFA Institute — the largest global association of investment professionals.

There are currently more than 138,000 CFA charter holders working in 134 countries. To earn the CFA charter,
candidates must: 1) pass three sequential, six-hour examinations; 2) have at least four years of qualified professional
investment experience; 3) join CFA Institute as members; and 4) commit to abide by, and annually reaffirm, their
adherence to the CFA Institute Code of Ethics and Standards of Professional Conduct.

High Ethical Standards
The CFA Institute Code of Ethics and Standards of Professional Conduct, enforced through an active professional conduct
program, require CFA charter holders to:

* Place their clients’ interests ahead of their own

* Maintain independence and objectivity

* Act with integrity

* Maintain and improve their professional competence

* Disclose conflicts of interest and legal matters

Global Recognition

Passing the three CFA exams is a difficult feat that requires extensive study (successful candidates report spending an
average of 300 hours of study per level). Earning the CFA charter demonstrates mastery of many of the advanced skills
needed for investment analysis and decision making in today’s quickly evolving global financial industry. As a result,
employers and clients are increasingly seeking CFA charter holders—often making the charter a prerequisite for
employment.

Additionally, regulatory bodies in 30 countries and territories recognize the CFA charter as a proxy for meeting certain
licensing requirements, and more than 125 colleges and universities around the world have incorporated a majority of the
CFA Program curriculum into their own finance courses.

Comprehensive and Current Knowledge

The CFA Program curriculum provides a comprehensive framework of knowledge for investment decision making and is
firmly grounded in the knowledge and skills used every day in the investment profession. The three levels of the CFA
Program test a proficiency with a wide range of fundamental and advanced investment topics, including ethical and
professional standards, fixed-income and equity analysis, alternative and derivative investments, economics, financial
reporting standards, portfolio management, and wealth planning.

The CFA Program curriculum is updated every year by experts from around the world to ensure that candidates learn the
most relevant and practical new tools, ideas, and investment and wealth management skills to reflect the dynamic and
complex nature of the profession. To learn more about the CFA charter, visit www.cfainstitute.org.

CERTIFIED PUBLIC ACCOUNTANT (CPA): CPAs are licensed and regulated by their state boards of accountancy.
While state laws and regulations vary, the education, experience and testing requirements for licensure as a CPA generally
include minimum college education (typically 150 credit hours with at least a baccalaureate degree and a concentration in
accounting), minimum experience levels (most states require at least one year of experience providing services that
involve the use of accounting, attest, compilation, management advisory, financial advisory, tax or consulting skills, all of
which must be achieved under the supervision of or verification by a CPA), and successful passage of the Uniform CPA
Examination. In order to maintain a CPA license, states generally require the completion of 40 hours of continuing
professional education (CPE) each year (or 80 hours over a two year period or 120 hours over a three year period).
Additionally, all American Institute of Certified Public Accountants (AICPA) members are required to follow a rigorous
Code of Professional Conduct which requires that they act with integrity, objectivity, due care, competence, fully disclose
any conflicts of interest (and obtain client consent if a conflict exists), maintain client confidentiality, disclose to the client
any commission or referral fees, and serve the public interest when providing financial services. The vast majority of state
boards of accountancy have adopted the AICPA’s Code of Professional Conduct within their state accountancy laws or
have created their own.
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The CERTIFIED FINANCIAL PLANNER®, CFP® and federally registered CFP (with flame design) marks
(collectively, the “CFP® marks™) are professional certification marks granted in the United States by Certified Financial
Planner Board of Standards, Inc. (“CFP Board”).

The CFP" certification is a voluntary certification; no federal or state law or regulation requires financial planners to hold
CFP® certification. It is recognized in the United States and a number of other countries for its (1) high standard of
professional education; (2) stringent code of conduct and standards of practice; and (3) ethical requirements that govern
professional engagements with clients. Currently, more than 62,000 individuals have obtained CFP® certification in the
United States.

To attain the right to use the CFP® marks, an individual must satisfactorily fulfill the following requirements:

e Education — Complete an advanced college-level course of study addressing the financial planning subject areas
that CFP Board’s studies have determined as necessary for the competent and professional delivery of financial
planning services, and attain a Bachelor’s degree from a regionally accredited United States college or university
(or its equivalent from a foreign university). CFP Board’s financial planning subject areas include insurance
planning and risk management, employee benefits planning, investment planning, income tax planning, retirement
planning, and estate planning;

e Examination — Pass the comprehensive CFP® Certification Examination. The examination, administered in 10
hours over a two-day period, includes case studies and client scenarios designed to test one’s ability to correctly
diagnose financial planning issues and apply one’s knowledge of financial planning to real world circumstances;

e Experience — Complete at least three years of full-time financial planning-related experience (or the equivalent,
measured as 2,000 hours per year); and

e Ethics — Agree to be bound by CFP Board’s Standards of Professional Conduct, a set of documents outlining the
ethical and practice standards for CFP® professionals.

Individuals who become certified must complete the following ongoing education and ethics requirements in order to
maintain the right to continue to use the CFP® marks:
¢ Continuing Education — Complete 30 hours of continuing education hours every two years, including two hours
on the Code of Ethics and other parts of the Standards of Professional Conduct, to maintain competence and keep
up with developments in the financial planning field; and
e Ethics — Renew an agreement to be bound by the Standards of Professional Conduct. The Standards prominently
require that CFP® professionals provide financial planning services at a fiduciary standard of care. This means
CFP® professionals must provide financial planning services in the best interests of their clients.

CFP® professionals who fail to comply with the above standards and requirements may be subject to CFP Board’s
enforcement process, which could result in suspension or permanent revocation of their CFP® certification.

CERTIFIED EXIT PLANNING ADVISOR (“CEPA”) - The CEPA designation is made available through the Exit
Planning Institute (“EPI”’). The CEPA program trains and certifies qualified professional advisers in the field of exit
planning. Candidates must have or be: (1) 5 years of full-time or equivalent experience working directly with business
owners as a financial advisor, attorney, CPA, business broker, investment banker, commercial lender, estate planner,
insurance professional, business consultant or in a related capacity; (2) Undergraduate degree from a qualifying
institution; if no qualifying degree must submit additional professional work experience (2 years of relevant professional
experience may be substituted for each year of required undergraduate studies); and (3) Exit Planning Institute member in
good standing. The CEPA Program offers professionals an innovative learning experience, performance enhancing
resources, and the strategic tools to help advance their exit 5 planning practice. Renewing certificants must have
completed a minimum of 40 hours of exit planning related professional development, or a minimum of 30 hours of exit
planning related professional development plus 10 hours of qualifying leadership, authorship, and teaching activities
contributing to the exit planning profession. Qualifying leadership activities include volunteer service as a chairman,
Chair-Elect, or officer for committee service to a qualifying organization other than the applicant's employer. Renewal
applicants must again agree in writing that they will adhere to the EPI Professional Standards and Code of Ethics and
must re-attest that they have not been convicted of a felony related to the practice of exit planning.
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CHARTERED FINANCIAL CONSULTANT® (ChFC®): The Chartered Financial Consultant (ChFC®) designation
is issued by The American College and is granted to individuals who have at least 3 years of full-time business experience
within the 5 years preceding the awarding of the designation. The candidate is required to take 7 mandatory courses which
include the following disciplines: financial, insurance, retirement and estate planning; income taxation, investments and
application of financial planning; as well as two elective courses involving the application of the aforementioned
disciplines. Each course has a final proctored exam and once issued, the individual is required to submit 30 hours of
continuing education every 2 years.

ACCREDITED INVESTMENT FIDUCIARY ANALYST® (AIFA®): The AIFA Designation certifies that the
recipient has advanced knowledge of fiduciary standards of care, their application to the investment management process,
and procedures for assessing conformance by third parties to fiduciary standards. To receive the AIFA Designation, the
individual must hold the AIF Designation, meet prerequisite criteria based on a combination of education, relevant
industry experience, auditing experience, and/or ongoing professional development, complete a training program,
successfully pass a comprehensive, closed-book final examination under the supervision of a proctor and agree to abide
by the Code of Ethics and Conduct Standards. In order to maintain the AIFA Designation, the individual must annually
attest to the Code of Ethics and Conduct Standards and accrue and report a minimum of ten hours of continuing education.
The Designation is administered by the Center for Fiduciary Studies, the standards-setting body of {i360.

CERTIFIED PRIVATE WEALTH ADVISOR® (CPWA®): The CPWA® designation signifies that an individual has
met initial and on-going experience, ethical, education, and examination requirements for the professional designation,
which is centered on private wealth management topics and strategies for high-net-worth clients. Prerequisites for the
CPWA designation are: a Bachelor’s degree from an accredited college or university or one of the following designations
or licenses: CIMA®, CIMC ®, CFA®, CFP®, ChFC®, or CPA license; have an acceptable regulatory history as
evidenced by FINRA Form U-4 or other regulatory requirements, and five years of experience in financial services or
delivering services to high-net-worth clients. CPWA designees have completed a rigorous educational process that
includes self-study requirements, an in-class education component, and successful completion of a comprehensive
examination. Ethics and Continuing Education CPWA designees are required to adhere to IMCA’s Code of Professional
Responsibility and Rules and Guidelines for Use of the Marks. CPWA designees must report 40 hours of continuing
education credits, including two ethics hours, every two years to maintain the certification. The designation is
administered through Investment Management Consultants Association (IMCA).

CERTIFIED INVESTMENT MANAGEMENT ANALYST® (CIMA®) The CIMA certification signifies that an
individual has met initial and ongoing experience, ethical, education, and examination requirements for investment
management consulting, including advanced investment management theory and application. To earn CIMA certification,
candidates must: submit an application, pass a background check and have an acceptable regulatory history; pass an
online Qualification Examination; complete an in person or online executive education program at an AACSB accredited
university business school; pass an online Certification Examination; and have an acceptable regulatory history as
evidenced by FINRA Form U-4 or other regulatory requirements and have three years of financial services experience at
the time of certification. CIMA certificants must adhere to IMCA’s Code of Professional Responsibility, Standards of
Practice, and Rules and Guidelines for Use of the Marks. CIMA designees must report 40 hours of continuing education
credits, including two ethics hours, every two years to maintain the certification. The designation is administered through
Investment Management Consultants Association (IMCA).

Item 3 — Disciplinary Information

Registered investment advisers are required to disclose all material facts regarding any legal or disciplinary events that
would be material to your evaluation of each supervised person providing investment advice. No information is
applicable to this Item.

Item 4 — Other Business Activities
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Jonathan Amoia is a principal owner of Alkemy Machine, LLC d/b/a Aurora Machine. Jonathan spends less than 10 hours
per month in this role.

Stephen Garvin is an investor and serves as Interim CEO for Savage 10, Inc. Savage 10 focuses on big data storage,
currency mining, and computing software. Stephen spends 10-20 hours per month in his role with Savage 10. Stephen is
also a member of the Buffalo Angels Group. This is a division of WNY Venture that provides capital for start-ups.
Stephen spends 2-4 hours per month on this activity.

The above-mentioned business activities are not affiliated with Sandhill Investment Management. Furthermore, Sandhill
Investment Management does not recommend or advise clients in regard to any investment related to these activities.
Mutual clients are required to sign a disclosure form that outlines any potential conflict inherent to an employee’s outside
business activity.

Item 5 — Additional Compensation
The supervised persons listed above do not receive any form of compensation from a non-client in conjunction with the
advisory services they provide to their clients.

Item 6 — Supervision

Sandhill has written policies and procedures which are designed to set standards and internal controls for the firm, its
employees, and its businesses and are also reasonably designed to detect and prevent any violations of regulatory
requirements and the firm’s policies and procedures. The Chief Compliance Officer, Ryan Myers, is designated as
responsible for implementing and monitoring the firm’s policies and procedures. Every employee has a responsibility for
knowing and following the firm’s policies and procedures. The Chief Compliance Officer reports directly to Edwin M.
Johnston III and Shant Goubrial. The Chief Compliance Officer reviews Mr. Johnston’s and Mr. Goubrial’s activities;
however, as co-managing partners they do not report to a supervisor. You may contact either Mr. Johnston, Mr. Goubrial
or Mr. Myers as follows:

Edwin M. Johnston II1 Shant Goubrial Ryan Myers

Founder, Partner Co-Managing Partner, COO Chief Compliance Officer
(716) 852-0279 (716) 852-0279 (716) 852-0279
emj@sandhill-im.com sgoubrial@sandhill-im.com rmyers@sandhill-im.com
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